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as Merchandising 


AS appliance manufacturers have 
been taking to the air waves to 
tell consumers about the advan- 

tages of gas equipment, and about new 

developments in modern gas appliances. 





DOMESTIC RANGES W. T. Trueblood, Jr., 
Magic Chef, Inc., Martha Lane show, St. Louis. 





CONVERSION-BURNERS L. C. Smyth, Rob- 
erts-Gordon Appliance Corp., Dorothy Shank 
show, Buffalo. 





FLOOR FURNACES F. Donald Hart, Temco, 
Inc., Mary Manning show, Nashville. 





INDUSTRIAL EQUIPMENT Donald A. Camp- 
bell, Eclipse Fuel Engineering Co., Town 
Crier show, Rockford. 
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Radio Features Appliance Execs 


Millions of listeners have heard mem- 
bers of Gas Appliance Manufacturers 
Association being interviewed on top 
radio shows all over the country. The 
GAMA representatives in each interview 
have pointed out what’s new and im- 
portant about each appliance in the gas 
appliance family—and each program 
guest has also had an opportunity to 
make a detailed presentation of the case 
for the particular GAMA appliance di- 
vision of which he is a member. 

Because of the frequency of requests 
for facts and figures for use in radio in- 
terviews, GAMA has been providing up- 
to-the-minute material for industry per- 
sonalities scheduled for these radio ap- 
pearances. 


The GAMA material includes a variety 
of information—much of it localized for 
the area in which the broadcast originates. 
John Christensen, chairman of GAMA’s 
gas clothes dryer division and manager of 
promotions of Hamilton Manufacturing 
Corp., told the audience of the Ann Leslie 
show (WISN, Milwaukee) that there would 
be 124 days on which the family clothes 
drying operation would be called off on ac- 
count of rain—unless a gas clothes dryer 
was installed. 

Harold C. Day, chairman of GAMA’s 
house heating and air conditioning equip- 
ment division, told the Pittsburgh area audi- 
ence of the Jane Ellen Ball show (WJAS, 
Pittsburgh) that they’d be needing heat in 
the house for 240 of the next 365 days. Mr. 
Day, who is manager of the boiler and 
radiator department of American Radiator 
and Standard Sanitary Corp., also pointed 
out that at least 1,700,000 Pennsylvania 
homes are more than 30 years old and in 
need of modernization—adding the predic- 
tion that more than 96,000 of these homes 
would convert to automatic, clean, depend- 





CLOTHES DRYERS John Christensen, Hamil- 
ton Manufacturing Co., Ann Leslie show, 
Milwaukee. 


able gas heating in the next three years. 

W. T. Trueblood Jr., chairman of 
GAMA’s domestic gas range division and 
director of advertising and promotion for 
Magic Chef, Inc., appeared on the Martha 


tA 
DOMESTIC AND COMMERCIAL COOKING 
APPLIANCES  F. A. Kaiser, Detroit-Michigan 
Stove Co., Myrtle Labbitt show, Detroit. 


INDUSTRIAL EQUIPMENT F. C. Schaefer, 
American Gas Furnace Co., To The Ladies 
show, New York. 









INCINERATORS Robert D. Smith, Incinerator 
Products Co., Fran Harris show, Detroit. 


HOUSE HEATING—AIR CONDITIONING 
Harold C. Day, Amer. Rad. & Stand. San. 
Corp., Jane Ellen Ball show, Pittsburgh. 
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Lane show (KXOK, St. Louis) shortly 
after returning from the fifth annual auto- 
matic gas range conference in New York. 
He delivered to the radio audience copious 
information on “matchless” ranges, smoke- 
less broiling, griddle tops, simmer burners, 
automatic timers and controls, modern in- 
sulation and cool cooking. He also said that 
7 out of 10 new homes in the St. Louis area 
would be heated with gas—and that all St. 
Louis homes would require heat on 225 
days of the year. 

Each of these and other speakers also 
talked about the importance of hot water 
in all household operations, and stressed 
the superiority of automatic gas water heat- 
ers in meeting the needs of the family. All 
of the speakers pointed out that the newest 
gas appliance, the gas incinerator, does dou- 
ble duty—consuming both garbage and 
trash. 

Among the other GAMA members who 
have been interviewed on the air recently 
are: F. A. Kaiser, executive vice-president, 
Detroit-Michigan Stove Co.; F. Donald 
Hart, executive vice president, Temco, Inc.; 
Fred C. Schaefer, sales manager, American 
Gas Furnace Co.; Donald A. Campbell, 
vice president, Eclipse Fuel Engineering 
Co.; Robert D. Smith, secretary-treasurer, 
Incinerator Products Co., and L. C. Smyth, 
Roberts-Gordon Appliance Corp. 

As a result of continuing interviews of 
this kind on stations all over the country, 
the nation’s vast radio audience is receiv- 
ing regular reports—directly from leaders 
in the industry—on gas appliances as the 
way to better living. 





GAS APPLIANCE 
INDUSTRY NEWS 





Refrigerator Sales Drive Launched 


The gas refrigerator sales campaign 
jointly sponsored by American Gas Asso- 
ciation and Servel, Inc., which started May 
1, and which will continue through to Au- 
gust 31, is featuring a gas refrigerator sales 
contest open to all gas companies, mer- 
chandising and non-merchandising. 

The sales drive, renewing efforts to en- 
courage expanded gas refrigerator sales, is 
featuring the 1954 line automatic ice- 
maker, at new low competitive prices. Ser- 
vel’s new prices conform with the five % 
Federal Excise Tax reduction plus addi- 
tional list price reductions. 

For the first time in several years, Ser- 
vel is providing a packaged sales and pro- 
motional program with special materials to 
show advantages of modern gas refrigera- 
tors. A portfolio describing these materials, 
under the theme On Our Way With Gas Re- 
frigerators, has been sent to gas utilities. 
AGA also is making available sales and 
promotional materials for use during the 
campaign. 

In a special contest cash prizes will be 
awarded to all competing gas companies, 
merchandising and non-merchandising, 
which will be organized into three divisions 
comprising companies with fewer than 
10,000 resdential meters up to companies 
with 100,000 or more. Points will be 
awarded to qualifying gas utilities for each 
gas refrigerator installed during the cam- 
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Blackstone Valley G & E Using Water 
Heater Rental Plan to Increase Installations 


For the past several years Blackstone 
Valley Gas and Electric Co., Pawtucket, 
R. L., has been selling approximately 1,000 
automatic storage water heaters annually 
and now, in an effort to increase water 
heater installations, the company has 
scheduled a new rental plan which it has 
decided will be more beneficial than any 
other water heater promotion. The new 
rental plan, which is expected to materially 
increase water heater installations, consists 
of a straight rental plan of $2.00 per month 
on 30 gallon water heaters. 

Blackstone Valley Gas and Electric has 
an estimated 25,000 families living in cold 
water flats with no means of hot water serv- 
ice and the majority of these families are 
tenants who will not commit themselves to 
the purchasing of a heater even though 
monthly payments are reduced to a mini- 
mum and the promotion is called a rental 
purchase plan. These tenants avoid such 
purchases because they are reluctant to 
make capital investments in property which 
they occupy on a rental basis from week to 
week. And they consider a water heater to 
be part of the real estate, which they are 
renting, and not a personal household pos- 
session. 

Another important factor contributing to 
this reluctance of Pawtucket residents to 
buy water heaters, is the cost of installa- 
tion. In most instances this represents a 
substantial part of the overall cost because 
a complete piping job is necessary. This in- 
stallation cost factor increases normal ten- 
ant resistance to any type of proposition in- 
volving ownership of a water heater. 

As far as the new rental plan is con- 
cerned, Blackstone Valley has decided to 
use 30 gallon glass lined heaters which cost 
approximately $80.00 each. The cost of 
these heaters, together with safety relief 
valves, will be capitalized and carried in a 
plant account, Consumers’ Premises Equip- 
ment. It is planned to depreciate the heaters 
over a of period eight and one-third years, 
or 100 months, at a rate of 1% per month. 
A reserve representing 100% of the 
amount charged to this account will be cre- 
ated through increased monthly accruals to 
Depreciation Reserve in an amount equal 
to 1% of this plant investment. 

The cost of deliveries and installations 
will be carried on the books as Other De- 
ferred Debits. The cumulative cost of such 
installations will be amortized at the rate of 
1% per month to coincide with the rate of 
retirement from plant of the heaters and, 


also, with the period over which the com- 
pany’s total costs are to be recovered 
through rental receipts. 

Water heaters removed from consumers’ 
premises will be retired from plant. In such 
cases the unamortized balance of the cost 
of installations will be charged against cur- 
rent operations. Rental reserve, deprecia- 
tions expense, amortization of installation 
costs, and incidental labor and expenses in 
connection with water heater rentals will be 
reported as Other Utility Operating Income 
—Miscellaneous Rent Income. Commis- 
sions and advertising expenses will be 
charged to New Business Expenses. 

In 100 months, Blackstone Valley Gas 
and Electric will have rental receipts of 
$200.00, at a rental of $2.00 per month, 
for each heater which stays in service for 
that period. By this time the heater will be 
completely depreciated and the utility com- 
pany will have recovered more than its en- 
tire expenses, including investment in the 
heaters, installation costs, sales and promo- 
tion expenses, service and maintenance 
costs, and interest on the investment. 

In the meantime, the company will be re- 
ceiving substantially increased revenues 
from gas sold to operate these heaters. On 
the basis of 1,000 water heaters, which the 
company hopes to rent in the next 12 
months, over and above its normal sales of 
1,000 heaters, the total costs in connection 
with this additional rental business for all 
expenses should be about $190,000. As the 
money is being invested, however, the com- 
pany will be receiving income from rental 
payments and also from increased gas reve- 
nues so that at the end of a full year for 
each installation, the company will, for 
1,000 heaters, have recovered $24,000 
from rental payments plus an estimated 
$35,000 in annual gross revenues. A por- 
tion of this gross is naturally expected to 
find its way into net revenue and, within a 
relatively short time, the company expects 
to be realizing a good profit from the rental 
activity. 

After the program has been underway 
for a reasonable period, Blackstone Valley 
anticipates the opportunity of converting 
many of the rental heaters to a sale basis. 
The determination of a selling price, for 
customer conversion of a rental plan to a 
direct purchase of the heater, has not been 
arrived at as yet by the company. But, it 
has been decided that a good portion, if not 
all, of the rental payments will be credited 
towards the purchase price. 





paign. Awards will be made to companies, 
sales managers and salesmen. 

Color advertisements have been featured 
in five major consumer publications dur- 
ing June and July. Among the promo- 
tion pieces is a colorful folder which tells 
the gas story. The folder can double as a 
self-mailer, bill enclosure, or as a handout 
piece. Also included is a complete set of 
four-color model sheets to be used on gas 
company sales floors and for distribution to 
prospects, in addition to specification sheets 
for architects and builders. 


A color display, fitting atop and along 
the sides of an ice-maker, tells the refrig- 
erator’s story. A 24-sheet poster and a 
colorful window banner also are designed 
for local use. Another special is an automat- 
ically-operated “talking refrigerator” record 
player which tells the ice-maker story. Sales 
aids include a specially designed gas refrig- 
erator sales training film, plus radio and 
television spot announcements and adver- 
tising mats. 

Among AGA promotional materials are 
a set of four pyrex refrigeration dishes to 
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“Rheem Furnaces 


te 


¥. 


Are Easy to Sell, \ 


Says PAUL SACKS 
President of E. W. Rodeffer Co., Inc. 


Pasadena Heating Contractor 















A section of Whittier Highlands Estates in which Rheem forced-air furnaces have been installed in more 
than 200 homes by the E. W. Rodeffer Co., Inc., for Herbert B. Shapiro, prominent California home builder. 





You Can Profit from Promoting the Sale of 
Rheem Heating Equipment Also 


You can make more money and more satisfied customers by selling and installing 
Rheem heating equipment the same way Paul Sacks does. Read what he has to say: 


“| like the Rheem line of heating equipment because it’s nationally advertised and 
it has good acceptance among both home owners and builders. It is a well-designed 
line with a model and size just right for every home installation. Another thing, 
Rheem furnaces are designed so that one man can handle them. This is an impor- 
tant labor-saving feature. 

“We've installed Rheem furnaces in many new housing developments and they 
have proved to be a sound investment for the builder... and profitable business 
for us.” 


Get all the facts about the Rheem “Fire-Tested” Furnace line. Get your share of the 
new construction and replacement business in your territory. For complete details 
write the Rheem regional office nearest you. 


Manufacturing Co 


Sparrows Point 19, Maryland 
Houston, Texas 
Richmond, California 
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be used as customer premiums; the gas 
refrigerator salesmaker which constitutes 
a brief sales training course for salesmen; 
a dealer sales training course on film en- 
titled 10 Sure Ways to More Gas Appli- 
ance Sales; and the new AGA 1954 catalog 
of sales promotion aids. 


New Robertshaw-Fulton Controls 


More than a dozen leading range manu- 
facturers throughout the country are plan- 
ning to feature in their fall lines two new 
devices recently introduced by Robertshaw- 
Fulton Controls Company—a top burner 
control, and a time-and-temperature oven 
control. 

The range burner control, named the 
Potwatcher, is designed to time cooking in 
one minute increments, to one hour. The 
user sets the timer and adjusts the flame 
to any desired height. At the end of the 
automatic cycle, the indicator of the timer 
will return to the off-position and the gas 
will automatically shut off. 

The oven control, called Temp ’n Time, 
times oven cooking periods in 15 minute 
units, to four hours. Like the top burner 
control, the unit features a unique timing 
mechanism enclosed within a small control 
knob, the entire timing mechanism being 








New Gas range controls by Robertshaw-Ful- 
ton Controls Company; Potwatcher, left, for 
top burner automatic cooking and Temp ‘n 
Time for controlling oven cooking time. 


replaceable as a unit. A manual position 
on the control allows it to be used as a 
conventional hand-operated knob, and 
both units may be used with or without 
the timing feature. 

The new controls, which will not be 
available for attachment to appliances now 
in use, will materially lower the cost 
of gas ranges as compared with those 
equipped with older type timers and tem- 
perature controls, according to company 
estimates. This lower cost reportedly is 
made possible by the simplicity in design 
of both controls, avoiding the use of ex- 
pensive clocks and complicated installa- 
tions. Both controls will be suitable for 
use with all gases. 


Whirlpool Names 5 Appointees 


Whirlpool Corp. has named Otto Krauss 
general manager of the St. Joseph division 
and has announced the appointment of 
William D. Fowler as administrator of in- 
dustrial and public relations, and the 
employment of M. R. Denison as new di- 
rector of purchasing. 

Other appointments, which apply to the 
St. Joseph division, include John Platts, 
formerly purchasing director, as works man- 
ager, and Howard Liffick, previously di- 
rector of industrial and public relations 
of the LaPorte plant, as director of indus- 
trial relations. 
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Janitrol in Largest Sales Campaign 

The largest sales promotion campaign 
in its history is currently being presented by 
Janitrol Div. of Surface Combustion 
Corp. to dealers at a series of meetings be- 
ing held throughout the country. Dealers 
are receiving detailed, first-hand reports 
from sales executives on the company’s new 
line of home comfort equipment announced 
early this year, and an array of merchan- 
dising helps. 

A novel booklet has been introduced to 
dealers at the meetings. Called a Transvi- 
sion Folder, the booklet “takes apart” a 
Janitrol furnace with cut-away color illus- 
trations to show outstanding features of 
the line. 

New merchandising aids for dealers have 
also been produced in the form of three 
color film strips with sound recordings. The 
film strips present sales ideas and illustrate 
the company’s winter air conditioner and 
summer cooling equipment. 

A new product campaign featuring the 
division’s new units for residential central 
heating and cooling is being used by Jani- 
trol in a current schedule of consumer and 
trade advertising. Dealers will tie-in local 
promotion with current advertisements in 
the Saturday Evening Post, Better Homes 
and Gardens, American Home, Living for 
Young Homemakers, Small Homes Guide, 
Home Modernizing, House and Garden 
Book of Building, and House Beautiful 
Building Manual. 


Servel Names 7 New Distributors 

Servel, Inc., has announced the appoint- 
ment of seven distributors who will serve 
the company in various locations. 

The new dealers, and their territories, 
are: L. J. McAllister Co., Boston, will cover 
eastern Massachusetts and southern New 
Hampshire; Tel-Electric Co., Spokane, will 
serve in eastern Washington and the Pan- 
handle of northern Idaho; B. J. Lee Co., 
Memphis, will cover western Tennessee, 
northern Mississippi, northern Arkansas 
and parts of southeastern Missouri; Ray- 
theon Distributors, Inc., Philadelphia, will 
cover southeastern Pennsylvania, southern 
New Jersey and part of Delaware; B. Segall 
Co., Shreveport, La., to serve in part of 
northern and central Louisiana; Serv-Well 
Air Conditioning Supply Co., covering 11 
counties in greater Cleveland; and Wilkens 
Co., Little Rock, Ark., will cover 59 coun- 
ties in Arkansas. 


Heater Shipments Set 13-Month High 


Shipments of automatic gas water heat- 
ers reached a new 13-month high during 
May, according to Edward R. Martin, di- 
rector of marketing and statistics, Gas Ap- 
pliance Manufacturers Association. He re- 
ported that 200,300 units, the highest since 
April 1953, were shipped during the month, 
for an 11.9% increase over units shipped 
during the same month of last year. 

Meanwhile, Mr. Martin reported, gas 
range shipments during the same 5-month 
period totaled 798,400 units, while during 
May 149,600 domestic gas ranges were 
shipped. 

The continued increase in water heater 
shipments was attributed to the unexpected 
activity in home building throughout the 
nation. 





AGA Issues Kitchen Equipment Book 


A newly revised 24-page illustrated book- 
let for school use, Modern Kitchens for 
Homemaking Progress, has been issued by 
American Gas Association. Prepared by the 
1954 home service committee, it features 
gas equipment and is devoted to room ar- 
rangements and equipment for teaching 
food preparation and related subjects. 





NEW GAS APPLIANCES 





Range 

The body design of the company’s new 
40-in. gas range series is said to combine 
function with fashion for working comfort 
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and maintenance ease. Rounded corners 
and a one-piece top from mantel back to 
oven door reportedly speed-up daily clean- 
ing. A notched rear base that fits over the 
baseboard conserves floor space. Double- 
thick glass fibre insulation is provided to 
keep heat inside the range. Three CP 
models are equipped for automatic light- 
ing of all burners, automatic clock con- 
trol, and 100% safety pilot shut-off. The 
model shown provides a baking oven, meat 
oven, and a cooking top with center sim- 
mer burners. 

Model 5595. RCA Estate Appliance 
Corp., Hamilton, O. 


Water heater control 

A twin-dial model water heater control, 
this new thermostatic unit is said to be a 
departure from the pipe fitting appearance 





of controls. The mechanism is contained 
in a compact aluminum case which fits 
against the water heater, and has all con- 
trol functions in two chrome dials. The 
upper dial incorporates on-and-off controls, 
plus reset and re-lighting of the pilot. The 
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The Park Schenley, beautiful new supper club, just off Pittsburgh's Schenley Park. 


Thousand-meal-a-day restaurant simplifies dishwashing 
with new Two - Temperature water heating! 


Let us show you how ONE tank will simul- 
taneously provide water at 180° for dish- 
washer—140° for pot sinks and lavatories! 


In planning the new Park Schenley, owner Frank Blandi 
realized the importance of a continuous supply of hot 
water at two different temperatures: Sanitizing hot 
water for dishwashing machines; regudar hot water for 
pot sinks and other faucets. So he called in Ruud’s 
hot water engineers for recommendations. 

Ruud engineers found that four Ruud-Monel Sani- 
masters, connected in parallel, would meet all the hot 
water demands of this large restaurant. And, of course, 
each Sanimaster supplies both the needed temperatures 
from the same tank at the same time! 


180° SANITIZING HOT WATER 


is piped directly into the Hobart 
XM-4 Dishwasher. This extra-hot 
water provides positive bacteria de- 
struction, perfect sanitation. 


140° GENERAL-USE HOT WATER 

is always on tap at the faucets. 
These include 4 lavatory sinks, 4 
pot sinks, an all-purpose sink, a 
shower and a garbage-can washer. 








FREE CONSULTANT SERVICE! 


we will send you literature. 
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A Ruud engineer will gladly analyze your 
specific hot water problem. Or, if you prefer, 


| 
Mail thie Coupon Today! f : 
wd 


Large and small operations profit with 
SANIMASTER 


Sanimaster provides an expandable hot water service— 
install what you need now, connect additional units as 
your hot water needs increase. And Sanimaster is a 
compact, self-contained unit—you need no external or 
auxiliary storage tanks. 


Rust-Proof Monel... the Wonder Metal 
—SAFELY HOLDS WATER AT 180°! 


Will not rust, ever. Ruud-Monel Sanimaster, with its 
exclusive, long-life Monel tank, provides sparkling hot 
water for years and years. 


*«tUUuD-MOoONnEL 
two temp 
SANIMASTER 


PS 


RUUD MANUFACTURING COMPANY 
Dept. A-1, 2934 Smaliman Street, Pittsburgh 1, Pa. 


[_] Please have a water heating engineer call on me 
(_] Send me literature 


Name Title 
Business Name__ 
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lower dial provides for a range of tempera- 
ture selection. The thermocouple-operated 
unit is adaptable to all types of gases and 
a variety of couplings and burners. There is 
an optional pilot gas filter for use with 
manufactured gas, which is built in to fit 
the unit’s exterior. A dual-safe model is 
available which permits the use of a high- 
temperature limit switch. 

Model G-7. General Controls Co., Glen- 
dale, Cal. 


Incinerator 

This new deluxe incinerator combines 
the automatic features of the company’s 
standard unit with an especially-designed 











cabinet finished in white baked enamel. 
The unit is an automatic clock-dial type 
which turns on the gas and lights the 
burner automatically, and turns off auto- 
matically at end of the burning time. It 
has a 2-bu. capacity, a burner rated at 
12,000 Btu/hr. and a _ thermomagnetic 
valve that controls the pilot at all times. 
The combustion chamber is of heavy- 
gauge sheet steel and the grate of cast iron. 
A 2-hr. clock with automatic ignition and 
shut-off of main burner is operated with 
the time control. It is designed for use with 
all fuel gases. 

Incinor Model O-55A. Incineration Div., 
Bowser, Inc., Cairo, Ill. 


Clothes dryer 


Introduced as a companion to the manu- 
facturer’s deluxe model, this new model 
gas clothes dryer is said by the company 
to have all features of the deluxe model 
except for automatic-ignition and ultra- 
violet lamp assembly. The new model holds 
up to 18 lbs. of wet wash and offers a knee- 
high push button which opens the door. 
One control, the sun dial, permits 120 
minutes of operation which, the company 
reports, assures safe drying for all fabrics. 
The unit features the manufacturer’s ex- 
clusive blower which is said to force more 
fresh air through clothes than regular 
blower fans. 

Model 189-3. Temco, Inc., Nashville, 
Tenn. 


Incinerator 

With an all porcelain finish inside and 
outside, this new gas disposal unit features 
a porcelain coating on the combustion 
chamber that withstands heat up to 
1,500°F, according to the manufacturer, 
which eliminates burn-out, rust-out or cor- 
rosion. Of 2-bu. capacity, the unit features 
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100% safety valve on the deluxe model, 
a self-sealing lid, glass fibre insulation on 
top, side and bottom, and an automatic, 
self-cleaning grate. The unit carries a 5-yr. 
warranty against burn-out, rust-out and 
buckling of the combustion chamber, and 
all other parts carry an unconditional 1-yr. 
warranty against defective materials and 
workmanship. The unit has a S-stage 
range-type burner with dehydration speeds 
of 1,500, 3,000 and 4,500 Btu’s, a 7,000 
Btu input for purge burning and an off 
position when burner heat is not desired. 

Models 60W and 61. The Harmond Co., 
2114 Woodland Ave., Cleveland 15. 


Clothes dryer 

A new gas dryer with automatic ignition, 
this unit has automatically-controlled dry- 
ing time, with the time control marked 
in 5-minute segments. All action stops and 
the pilot light and main burner go off at 
the end of the pre-selected period. The 
automatic ignition system works so that 
the pilot is ignited when the control is 
turned on. The pilot in turn ignites flow 
from the main burner. Safety controls stop 
the drying operation if electric current 
fails, gas supply is interrupted, or if tem- 
perature rises to 200° in heating chamber 
or 140° in lint duct. 

Time-Line series. Norge Div., Borg- 
Warner Corp., Merchandise Mart Plaza, 
Chicago 54. * 


Water heater control 

A new model of the manufacturer’s gas 
water heater control, this unit features a 
newly-designed control dial and an at- 
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tractive gold color. Suitable for use with 
all gases, including LP, the company re- 
ports that users of the model can have 
their name and trademark imprinted on 
the face of the control without charge. 
The control combines three elements in 
a single unit; a thermo-magnetic automatic 
pilot unit, which is said to assure complete 
shut-off protection in the event of gas fail- 
ure, a snap action thermostat, and a large 
capacity gascock. The model is made from 
special aluminum alloys for all parts ex- 
posed to gas, while red brass and copper 
are used for parts immersed in water. A 
built-in 3 cu. ft. pilot filter is said to 
eliminate gum, dust and dirt. 

Unitrol Model 102. Robertshaw-Fulton 
Controls Co., Lynwood, Cal. 


Hot water boiler 


A new line of gas-fired cast iron hot 
water boilers covering a capacity range 
from 45,000 Btu input to 450,000 Btu in- 
put, this line is said to offer a unique de- 
sign feature of horizontal sections with 
zig-zag circuit. The low water content of 
the boiler reportedly gives quick heat re- 


sponse and minimum override. All models, 
except the largest, are completely as- 
sembled and wired at the factory ready for 
installation. All units are AGA approved 
for operation on manufactured, natural and 





LP gas and carry a 100 lbs. A.S.M.E. 
working pressure rating. The boiler is 
suited for radiator, baseboard, convector 
and radiant panel heating in homes, com- 
mercial and _ industrial establishments 
among others. 

Hydrotherm Model R-170 Hot Water 
Boiler. Hydrotherm, Inc., Northvale, N. J. 


Range 
Available in a choice of colors includ- 


ing Highland green and Sahara gold, this 
new model gas range features standard 











equipment including: fluorescent lamp as- 
sembly mounted into coved backguard; 
oven ready signal light; electric clock and 
time alarm; convenience outlet; outside 
finish in porcelain enamel; 4 simmer top 
burners, with 2 giant burners; porcelain key 
plates, burner box and drip pans under top 
burners; automatic top burner lighters; 
oven heat control and porcelain oven tray. 
In addition, the range features a glass fibre 
insulated oven; opening in front of oven 
bottom for lighting burner and a similar 
opening in broiler shield for lighting 
broiler; porcelain broiler pan with separate 
chrome grill; recessed base and flush-to- 
wall construction. 

Detroit-Michigan Stove Co., 6900 East 
Jefferson Ave., Detroit. 


Incinerator 


This new incinerator unit is larger than 
the manufacturer’s established 23%4 bushel 
capacity model, and has a 4% _ bushel 
charging capacity to meet the requirements 
of the larger family. A Packaged unit, it 
features a lining of high temperature in- 
sulating refractory in scored individually 
suspended tiles. The sides, rear and base 
are air cooled, the front insulated. The 
unit features a timer controlled main 
burner with adjustable safety pilot, safety 
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shut-off, gum filter and pressure reducer. 
Flue gases are tempered by dilution with 
air passing through and air cooling the 
sides. The incinerator is 22” wide, 34” 
deep and 41” high. 

Brulé Hy-Fa M-2 Estate Incinerator. 
Brulé Incinerator Corp., 407 So. Dearborn 
St., Chicago 5, Iil. 


Wall heater 

This new model wall heater features a 
one piece white porcelain front and side 
panels of platinum gray. The lower panel 


















































is hinged to give access to the valve and 
air regulator. Unvented, the model is AGA 
approved, and has a rating of 8,000 Btu. 
Available for use with any gas, the unit 
measures 21” high, 13” wide and has a 
recessed section 342” deep. The manufac- 
turer reports that it is thus sized to fit all 
standard openings and can be installed be- 
tween any standard 16” studs. 

Armstrong Model 108 Wall Heater. Arm- 
strong Products Corp., Huntington 12, 
W. Va. 


Combination washer-dryer 

A combination laundry unit that dries as 
well as washes in one continuous automatic 
operation has been introduced by the manu- 





facturer. Room air is drawn into the unit, 
heated, passed through the clothes and ex- 
hausted outdoors. The combination model 
is 36” wide and occupies less than a square 
yard of space. It can be used separately as 
either an automatic washer or dryer, and 
has a lint trap that is readily accessible 
through a hinged door in the porcelain top 
panel. The manufacturer reports the model 
can wash and dry an average 8-pound 
mixed load in about an hour. It is operated 
by two controls and a water temperature 
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selector switch governing the heater which 
will operate only during the washing cycle 
and at the user’s option. The drying timer 
dial can be set for operation up to 90 min- 
utes, although 30 to 44 minutes is said to be 
sufficient for the average load. The wash 
period is followed by three alternate rinse 
and spin dry cycles, and an optional auto- 
matic speed soak period can precede the 
washing. Following the last spin, the unit 
halts, fluffs the clothes and, after a brief 
pause, starts the drying period automati- 
cally. The gas burner is ignited by the auto- 
matic ignition system as the unit moves into 
the drying cycle. Room air is drawn into the 
unit and over the burner where it is heated 
and forced into the tumbling cylinder con- 
taining the clothes. 

Gas Duomatic Model CEV. Bendix 
Home Appliances Div., Avco Manufactur- 
ing Corp., 1329 Arlington St., Cincinnati 
25, ©. 


Relief valve 


The manufacturer’s newly introduced re- 
lief valve was tested and approved under 
the A.S.M.E. code for a discharge ca- 








~ . — . - 
pacity of 326,000 Btu at 30 psi, making 
it suitable, the company reports, for about 
80% of all hot water heating installations. 
The valve features a bronze body and 
dome, high-temperature non-sticking sili- 
cone rubber disc, stainless steel spring, ny- 
lon reinforced rubber diaphragm, and re- 
newable bronze seat. 

Taco No. 103 Relief Valve. Taco Heat- 
ers, Inc., 137 South St., Providence 3, R. I. 


Incinerator 

Available in three sizes—10, 15 and 20 
bushel capacities—this new line of incinera- 
tors incorporates the downdraft principal 





which, the company reports, makes it 
smokeless and odorless. All models are de- 
signed to burn wet or dry refuse, garbage, 


cartons, waste paper, wooden crates, with- 
out odor or smoke. The model has a pre- 
mix which pressurizes the fuel to multiple 
burners for both primary and secondary 
combustion, and a secondary combustion 
chamber which incorporates a special smoke 
baffle, settling chamber and downdraft prin- 
cipal. Equipped for use with natural, manu- 
factured and LP gas, or oil, other models 
are available for fuel-less burning of dry 
refuse. Designed for installation either in- 
doors or out, all of the units have heavy 
firebrick linings that withstand up to 
2,750° F temperature. Optional equipment 
includes a choice of automatic fuel controls 
—from spring-actuated shut-offs to a com- 
pletely automatic timer that turns fuel on 
and off at preselected times—two types of 
chimneys, and an outer jacket housing to 
keep the contact surface cool. 

Wincinator Model C-2. Winnen Incinera- 
tor Co., 932 Broadway, Bedford, O. 















NEW GAS APPLIANCE 
BULLETINS 





A. O. SMITH BuRKAyY. Twelve features of 
the manufacturer’s commercial water 
heater model are described in this new 
bulletin. The unit is said to offer high re- 
sistance to rust and corrosion, durability 
in use, efficiency and compactness, in ad- 
dition to many other features. The bulletin 
presents dimensions, capacities, inputs and 
recoveries, and shows a cutaway picture 
of the unit. 

Bulletin Model B-65. Pp. 4. Permaglas 
Div., A. O. Smith Corp., Kankakee, Ill. 


How To SELL More Gas RANGEs. This is 
the third edition issued by the manufac- 
turer which presents detailed information 
on Alltrol center simmer burners. De- 
signed for the use of appliance dealers, the 
bulletin explains the construction and op- 
eration of the burner, describes its various 
features, and offers suggestions for intro- 
ducing the burner to a customer through 
the use of 12 demonstration techniques. 
In summarizing, the bulletin presents ad- 
vantages of the burner to the homemaker. 

Pp. 44. Harper-Wyman Co., 8562 Vin- 
cennes Ave., Chicago 20. 


VENT INSTALLATION HANDBOOK. Prepared 
in the interests of better venting of gas 
appliances, this booklet tells how to vent 
and begins by explaining the basic prin- 
ciples of venting. It continues, step by step, 
through the procedures to follow and helps 
the reader to solve problems usually en- 
countered. In addition to many cutaway 
drawings and schematic illustrations, the 
bulletin contains a number of explana- 
tions of technical terms and has a com- 
plete subject index. 

Bulletin 33. Pp. 76. William Wallace 
Co., Dept. H, Belmont, Cal. 


HERBSTER AUTOMATIC, GAS-FIRED, FORCED 
Aik FuRNACES. The company’s complete 
line of automatic, gas-fired, forced air fur- 
naces is described in this bulletin, which 
also contains information on the company’s 
cast iron concentric venturi heat exchanger. 
Complete specifications are listed on all 
capacities of lowboy and highboy furnaces 
including ratings, dimensional drawings, 
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and a list of standard equipment. Large 


cutaway illustrations show the internal 
mechanism of the furnaces and a complete 
description of the various parts. 

Bulletin 354. Pp. 6. Herbster Products 
Co., 877 Addison Rd., Cleveland 3. 


Taco COMMERCIAL AND INDUSTRIAL HEAT 
EXCHANGERS. Covering the manufacturer’s 
complete line of commercial and indus- 
trial heat exchangers, this new bulletin con- 
tains capacities, sizes, dimensions and 
weights of fuel oil heaters, condensate 
coolers, built in water heaters for large steel 
boilers, tank heating units, straight tube 
water heaters, tanks with heating units, 
converters and large size water heaters of 
various types. 

Bulletin 533012. Pp. 36. Taco Heaters, 
Inc., 137 South St., Providence 3, R. I. 


Dravo Gas FireD UNitT HEATERS. Illustrat- 
ing a line of commercial and industrial gas 
fired, warm air unit heaters having output 
capacities of 88,000 to 160,000 Btu/hr, 
this new bulletin describes the two types; 
one for suspended mounting and one that 
can be built into duct type heating or air 
conditioning systems. The bulletin includes 
tables listing heating and air delivery ca- 
pacities, outlet temperatures, air pressure 
drops, weights and dimensions of the dif- 
ferent units. All models are approved by 
AGA for use with natural, mixed or man- 
ufactured gases. 

Bulletin No. 543-B. Pp. 4. Heating De- 
partment, Dravo Corp., Dravo Bldg., Fifth 
and Liberty Ave., Pittsburgh 22, Pa. 





DON’T BEA... 
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IT’S EASY TO AVOID THAT! 


to the new 


AMERICAN 


Then—it won't lapse! 


the future issues. . . 


try developments, techniques, advances. 








your subscription—promptly— 


Gas Journal 


The editors have formulated new plans for new content in 
. Articles of value to you in your 
work will be presented in concisely-edited form—articles 


you should not miss if you are to be aware of gas indus- 


So—DON’T BE A LAPSER—Renew 
your subscription promptly 


HARPER-WYMAN VALVES, BURNERS AND 
Gas APPLIANCE COMPONENTS. A colorful, 
comprehensive catalog believed by the 
manufacturer to be one of the most com- 
plete and detailed bulletins available to 
the gas appliance industry, this new bulle- 
tin contains complete information and 
specifications for all of the company’s 
products. Center simmer burners and 
valves, hi-low burners and valves, top bur- 
ner valves, shut-off valves, oven and broiler 
valves, clothes dryer valves, space heater 
valves, filters, orifices, jets, orifice adapters, 
automatic lighter parts and related prod- 
ucts and supplies are all thoroughly de- 
scribed in the bulletin. Photographs and 
drawings of all of the products are pre- 
sented, along with a section devoted to 
general information which offers useful 
data about ordering of items, engineering 
assistance provided by the company, and 
the guarantee of the manufacturer. 

Bulletin Harper-Wyman Catalog. Pp. 32. 
Harper-Wyman Co., 8562 Vincennes Ave., 
Chicago 20, Ill. 


RoyaL Jet SystTeM. Describing the com- 
pany’s new ductless forced air heating sys- 
tem, this new bulletin explains the system 
in detail, presents a section on how to in- 
stall the system, and includes a run-down 
on features of forced air heating. The sys- 
tem is said to provide warm air outlets in 
every room, distribute heat evenly and to 
provide zonal control. 

Bulletin SA-RJS-1-54-10M. Pp. 4. Royal 
Jet, Inc., 1024 Westminster Ave., Alham- 
bra, Cal. 
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All you have to do is renew 


approved. 


Trash and garbage dis- 
posal is a whiz with this new 
Majestic gas-fired incin- 
erator. Housewives love its 
gleaming beauty, automatic 
operation, Jet-Air efficiency! 

Build larger gas loads and 
promote customer goodwill 
at the same time with this 
efficient gas-fired Majestic 
Indoor Incinerator. Features 
pilot-flame drying action 
plus 18,000 BTU full-flame 
burner for complete incin- 
eration! Ideal for special 
promotion programs, AGA 





SEE OR WRITE YOUR MAJESTIC DISTRIBUTOR TODAY 


HUNTINGTON 


The Majestic (o., Inc. 


420-A Erie Street 


Another Majestic 


Profitline Product 
INDIANA 
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> — You'll actually see dust 
1 at work in pipelines. 

34 
38 You'll find important 
- information on: 
i ©» How tochoose the right gas cleaner 
as and fogger. 
36 i How clean, conditioned gas pays 
37 off in decreased operating and 
39 ‘ maintenance costs—how it cuts 
3 6 service complaints and boosts BLAW-KNOX 
33 : 
. © customer goodwill. . GAS CLE ANERS 
ver (ee How oil fogging prevents excessive and 
ieee joint leakage, formation and . ers 
45 movement of dust, and naphtha- 0 il F 099 
38d lene stoppages in distribution Provide Clean 
n § systems. Conditioned Gas 
- How to prevent erosion of meter- AT ALL TIMES 
o. ing, regulating and compressor AT LOWEST COST 
dia equipment. 
39 i How the results of extensive field 
— if tests are used to bring you the 

latest developments in gas con- 

ditioning equipment. 
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in this new booklet. . . - 





the most complete story published ; 
i on dust removal and control 


MAIL THIS COUPON FOR YOUR COPY 


Blaw-Knox Company, Blaw-Knox Equipment Division 
Gas Equipment Department, Pittsburgh 38, Pennsylvania 
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. Gas Equipment Department 
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